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“How Would You Like to Start Using A Very Powerful Marketing Method Available that Everyone talks about.    Joint Ventures? Now You can in the next few minutes...”


Most People Can Tell You About Joint Ventures - 
But Here's How To Do Them Step by Step...

From the Desk of:

[Your Name]

Dear Friend,

Does any of the following sound familiar?

[ ] I have a product, but I'm not making sales?
[ ] I have a product, but my traffic methods aren't working?
[ ] I have an idea, but I want to be part of a team that can make it successful?

If you said yes to any of the following, then you'll want to keep reading this letter.

I'm sure you have heard about people using Joint Ventures to build a successful product or even promote it successfully. The big misconception is that Joint Ventures are for the big guys and that's not true. There's a vast world out there of successful Joint Venture partners big or small. 

You've even probably read about it, but you want someone to take you by the hand and how you how do it step by step. 

Introducing Joint Ventures for Newbies Video Series

[image: image2.jpg]



In this video series, you will learn what you need to get started, how to find joint venture partners, approach them, and more much. 


So are you REALLY serious about taking control of Joint Ventures?

Here is what you'll learn from these SIX videos in detail:

1. What are Joint Ventures? Different types of Joint Ventures?

Joint ventures should always be a win-win situation in which partnerships are created with two or sometimes more reputable business people. In this video, you'll understand the basics about what Joint Ventures and different types of Joint Ventures that are available. 

2. What to look for before searching for JVs. 

The biggest thing you need to be looking for is whether your future JV partner is in your niche or target market. If they aren't in your target market, then you'll be wasting your time contacting them because most likely they won't even want to touch your product with a stick if it's not even related to their market.

You learn the formula to knowing how to spot a successful JV partner beforehand to increase your JV acceptance rate. In this video, we will talk about different methods you can use to manually find Joint Venture Partners whether you use Google, Forums, Bloggers, etc.

3. Once you find them, then what next? What to do before you approach your future JV Partners.

It's good to build a relationship with the JV partner that you will be approaching because the less you are seen as an "outsider" that just contacts the person without establishing any relationships beforehand. By doing small little things discussed in this video, your JV acceptance can increase. A few tips you could use is when you approach JV partners, know about their products, and complement them. Best of all the methods explained in the video can take less than 10 minutes to do.

4. Gathering All the Information to write a successful JV Proposal...

Gathering all the Information before you write your JV Proposal is very important, because you want to do some quick research on your future JV partner as in what they provide, if they have any newsletters, and more. By doing this, you begin to establish a relationship with them. By using this method, when you contact them, they know that they aren't just another one of those JV partners that you are contacting.

5. Contacting - How to write JV Proposals? Including what not
to do.

Now that you have the data you need to write the JV proposal, you can take what you learned about the possible JV partner and customize it fully. By customizing it and making it more personal you increase your JV acceptance rate. Once you setup your first letter, the rest will be a breeze, so in this video you'll learn how to piece everything together to write the email.

One tip is to be personal, meaning address the person's name, not hey you or hey webmaster. The more your customize your proposal, the more it is easier to be read by the prospect. With that said, the beginning of the proposal is the most important part just like the headline is the most important part of a sales letter. It's what pulls someone in.

6. What to do after you send the JV proposal, follow ups, etc...

Most people don't realize this, but follow ups are generally what closes the deal. Just because someone hasn't promoted your product not always means that they aren't interested. Most of the time, it just means they're busy promoting other things or they forgot. So it helps them to follow up once in a while.

Grab your copy of this Joint Ventures for Newbies
Video Series today before your competitors do...

You see...I'm so confident that you will be happy with your purchase that you get my 100% Money back Guarantee. If you don't like the videos and you think it just stinks - I will send you your money back in full and without delay. All I ask is that you spend 30 days trying out this marketing method.

...and who cares if it's 3am on my end of the world. You can access these videos immediately after your purchase. There's simply no waiting.

Order here [$37]

To your success,

[Your Name]

P.P.S - I urge you to take action today while it's fresh in your mind. Don't wait and regret it later when your competitors are beating you to it instead.

